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Price Guideline Definitions

Per System: .....................................A license in which all units of a particular OEM model name and/or number
are licensed and a royalty is due for the MS product whenever that particular
model is shipped.

Per Copy: ........................................A license where a royalty is paid to MS ~vhenever a copy of the MS product
ships. The OFM is permitted to ship the product only in conjunction with a
particular OEM PC model(s).

Windows Products ...........................MS’ "Windows" Personal Operating Systems Products: Windows 3.x,
Windows for Workgroups, Windows 95, and Windows NTW.

Volume Discounts ............................A discount expressed as a percentage off a base royalty, e.g. If the Ol~M’s
base royalty is $75 and the Volume Discount is 10%, then the resulting
royalty is $67.50.

Default Royal .t3, ...............................If in any three monthly reporting periods (whether or not consecutive),
COMPANY’s reported shipments of the Product with applicable Customer
Systems are 20% or more below COMPANY’s estimated monthly volume
specified in Exhibit C, COMPANY and MS shall negotiate an increase in the
royalty rate(s) to reflect COMPANY’s lower shipment volumes. If, for any
reason, MS and COMPANY are unable to agree upon new royalty rate(s)
within 30 days afterthe date COMPANY’s royalty report is due for the third
such low-volume month, COMPANY’s royalty rate(s) for the Product shall
increase by 20%. Such it/creased royalty rate(s) shall be in effect for the
remainder of the term of the Agreement commencing with the monthly
reporting period following the third low-volume month. Provided, however,
if COMPANY’s.reported monthly volume returns to or exceeds the original
estimated monthly volume for any 3 consecutive months thereafter, then
COMPANY’s original royalty rate(s) shall be restored [e.g., An OEM with
an estimated monthly volume of 5K units will be subject to ,the above if its
monthly unit shipments are less than 4K units during any three months.]

Combined Default ...........................A Default Royalty as described above, but comparing actual volume of all
Windows Desk-top Products against an OEM’s aggregated volume
estimate(s) for all Windows Desk-top Products. The OEM’s monthly
combined shipments of Windows Desktop Products must fall twenty percent
(20%) or more below the OEMs combined estimated monthly volume of
Windows Desk-top Products. All Windows Desk-top Products aggregated
under the "Combined" Default are subject to the,uplift.
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Policies for all Desktop Operating System Products

¯ Products must be licensed on the Desk-top Operating Systems Agreement.
¯ Use the Individual Product Pricing for OEMs that wish to license products separately. Ex. To license MS-DOS only, or

Windows 3.1 only. If the OEM has an interest in Windows 95 and!or Windows NTW then the Windows Desktop Family
licensing concept provides maximum flexibility.

¯ Use the Windows Desktop Family Pricing for OEMs that license the Windows Products and want maximum flexibility
under a per system licensing model.

¯ Pricing assumes the OEM will provide end-user support for all licensed products.
¯ Pricing assumes the OEM will ship a Microsoft end-user registration card and MS’ online registration wizards.
¯ Royalties published here are for English versions - use the Localized Version Royalty Adder tables to determine total

product royalties on non-English versions.
¯ The OEM must be qualified to support licensed product directly in every country where it is shipped.
¯ OEMs that license any Windows Desktop Product with a Dual Install provision (requires optional language for Exhibit C)

will be charged the higher rate o~’the two products licensed.

Notes for MS-DOS Products
¯ MS-DOS 6 Enhanced Tools license requires an MS-DOS license.
¯ The rommable version of MS-DOS is version 6.22 and is included with the standard MS-DOS license. It is the OEM’s

choice whether to ship a ROM-executable or RAM-executable version. Royalties for ROM-executahle versions of MS-
DOS versions 5.0 and 3.22 are the same as those listed in above MS-DOS 6.22. For embedded system licensing (ROM
DOS for non-PCs) consult with Rayka for pricing.

¯ For MS-DOS/V or Windows/V pricing and availability, please contact your OEM Area Director.
¯ CD-ROM extensions are included in MS-DOS 6. Peripheral or other manufacturers who want to license CD-ROM

extensions should refer to OEM Price Guideline for Associated Systems Products.

Notes for Windows and Windows for Workgroups Products
¯ For the U.S. only, Windows 3.11 can be licensed for resale in conjunction with hardware other than PC systems provided

that the OEMs hardware interacts with Windows so as to provide "significant value or utility" to the user. "Significant
value or utility" means that: (1) the OEM hardware is the "primary" component of the Windows/hardware offering and (2)
the hardware alone carries an SRP of at least twice the current SRP of Windows (i.e. $300 at the current Windows SRP of
$150). The royalty for such licenses is a $20 uplift from the applicable Windows royalty. The OEM must commit to
25,000 or more units per year. Check with your OEM Area Director before quoting on this business.

¯ The returnable version of Windows 3.11 is included with the standard Windows license. The OEM may ship a ROM-
executable or RAM-executable version at its applicable royalty above. Technical adaptation support via MS-OnLine is
highly recommended for OEMs designing Windows ROM based systems.

¯ MS TCP/IP and MS DLC is free of charge to OEMs which license WFW. A separate Product Exhibit is required. OEMs
must have a WFW license for compatibility reasons. These prodncts are licensed for use only on WFW systems.

Notes for Windows NT Workstation
¯ Windows NT WorkstatiOn x86 (or Pentium) version - must be licensed on the Desktop Operating Systems Agreement.

This product is subject to the Default Royalty model instead of minimum commitments.

¯ The royalty rate for systems daat support more than one processor is based on, the maximum number of processors the
system is capable of supporting, and is calculated by using the multipliers shown below. The multiplier is applied PRIOR to
any localization adders.

MAX CTUs Per System Example Per Copy Example
supported: Multiplier ~ $110.00 Royalty ~ $150.00 Royalty

2 CPUs 1.0 1.0 X $110.00 = $110.00/system 1.0 X $150 = $150.00/system
4 CPUs 1.8 1.8 X $110.00 = $198.00/system 1.8 X $150 = $270.00/system

~S-PCA 1/�92991
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Microsoft MS-DOS - Effective through June 30, 1996
Per Copy, one-year, U.S. version licenses.

Annual Volume (K) < 6, 6-12 12- 24- 48~
’for reference) 24 48
Monthly Volume 1K 2K 4K 4K+

MS-DOS 6,22 DSP 20.75 20.50 20,25 20.25

MS’-DOS 6:22 Enhanced ToolsI DSP 2.00 2.00 2.00 2.00

Per System, one-year, U.S. version licenses.

Annual Volume(K) 48-72 72-96 96- 144- 192- 240- 288- 384- 480- 600- 720- 840- 960- 1.2- 1.8- 2.4- 6M+
"forreforenc,e) 144 192 240 288 384 480 600 720 840 960 1.2M 1.8M 2.4M 6M
Monthly Volume 4K 6K 8K 12K 16K 20K 24K 32K 40K 50K 60K 70K 80K 100K 150K 200K 500K

MS-DOS 6.22 20.25 20.00119.75 19.50 19.25 19,00 18,75 18.5018.25 18.00 17.75 17.50 17.25 17.00 16.75 16.50 16.25

MS-DOS 6.22 Enhancad 2.00 2.00 2.00 2.00 2.00 2.00 2,00 2.00 2.00 2.00 2.00 2.00 2.00 2,00 2.00 2.00 2.00
Tools

Note: For estimated monthly unit shipments below 4K, use "Per Copy" pricing. OEMs operating with a per-system
license also qualify for a per-copy royalty of $20.25 for MS-DOS + $2.00 for Enhanced Tools for systems not licensed
on a per-system basis.

MS-DOS 6 Incentives and Adders Table.

I I Add,o localized versions (add to royal~) I =2.50 I
Microsoft Windows - Effective through June 30, 1996
Per Copy, one-year, U.S.version licenses.

Annual Volume (K) < 6K 6-12 12- 24- 48+
(for reference) 24 48
Monthly Volume IK 2K 4K 4K+

Wind0ws3.11 DSP 36.00 34.00 32,00 32,00
Windows for Workgroups DSP 10.00 9.50 9.00 9.00
3.11 Add-on

Per System, one-year, U.S. version licenses.

Annua/Volume(K) 48- 72- 96- 144- 192- 240- 288- 384- 480- 600- 720-’840- 960- 1.2-1.8- 2.4- 6M+
(forreference) 72 96 144 192 240 288 384 480 600 720 840 960 1.2M 1.8MI 2.4M 6M
Monthly Volume 4K 6K 8K 12K 16K 20K 24K 32K 40K 50K 60K 70K 80K 100K t50B 200K 500K

Windows 3.11 32.00 30.00 29.50 29.00 28.50 28.00 27.50 27.00 26.00 25.50,25.00 24.50 24.00’ 23.50 23.00 22.50 22.00

Windows for 9.00 ~9.00 8.50 8.50 8.50 8.25 8.25 8.00 8.00 7.50 7.50 7.50 7.5(] 7.00 7.00 7.00 6.50
Workgroups 3.11
Add-on

Note: For estimated monthly unit shipments below 4K, use "Per Copy" pricing.OEMs operating with a per-system
license also qualify for a per-copy royalty of $32.00 for Windows + $9.00 for Windows for Workgroups for systems
not licensed on a per-system basis.

Incentives and Adders for M$.Windows Licenses

I I Add to localized versions (add to royalty!     I-  ,.oo I

HS-PCA 1492992
R~GHLY CONFIDENTLY!,

03/16/95 Improper distribution of these Guidelines constitutes grounds for termination of employment ~ [



Microsoft Internal OEM Price Guideline Microsoft Confidential
Printed by: ZSAS~ DO NOT COPY

Microsoft Windows 95 - Effective through June 30, 1996

Per Copy, one-year, U.S. version licenses
,,Annual V.p!ume (K) < 6 6-12 12-24 24-48 48+
’for reference)
Monthly Volume < .SK .SK I~K 2~K 4K+

Windows 95 DSP 75.00 74,25 73,50 72.75
Window NTW Roya!~ DSP 145.00 145,00 145.00 145.00

Per System, one-year, U.S. version licenses

Annual Volume (K)    48"72172-961 96- 144-, 192- I 240- 288- 384- I 480- [ 600- ; 720- I 840- 960- t.2- 1.8- 2.4- 6M___+
’formfom, nce) , 144 192 240 288 38~4 48~0 60___~0 72__Q0 84__Q0 96__Q 1.2M 1.SM; 2.4M 6M
Monthly Volume 4~K 6._~K 81( 12_.~K 16K 20~K 24__.~K 32K 40K 50__.~K .60K 70K 80K 100K 1501< 200K 500K

Windows 95, .... 72.00 71.00 70.00 69.00 68,00 67.00 66.25 66.00 65,75 64.,5Q 64.00 63.50 63.00 62.50 62.25 62.00 61.75
Windows, NTW Adder** 50.00 50.00 50,00 5,0.00 50.00 50.00 50.00 50.00 50,00 50.00 50.00 50.00 50.00 50.00 50,00 50,00 50.00

Note: OEMs operating With a per-system license also qualify for a per-copy royalty of $72.75 for systems not licensed
on a per-system basis and a per-copy royalty, of $145.00 for Windows NTW.

Per Copy, one-year, U.S. version licenses.

Annual volume (K) <6 6-12 12- 24- 48+
’for reference) 24 48
Monthly Volume ,SK 1K 2K 4K+

Volume D1scounL DSP 0% 1% 2%’ 3%
(off $75.00 Base)"

Non -MDA Pricing - Per System, one-year; U.S. version licenses.
(For OEMs which do not have an MDA with MS).

Annua/Vo/ume 12- 24- 48- 72- 96- :144- 192- 240- 288- 384- 480- 600- 720- 840- 960- 1.2- 1.8- 2.4- 6M+
in(K)Units 24 48 72 96 144 192 240 288 384 480 600 720 840 960 1.2M 1.SM 2.4M 6M
’for reference)
Monthly Volume tK 2K 4K 6K 8K 12K 16K 20K 24K 32K 40K 50K 60K 70K 80K t00K 150KI 200K 500K

VolumeDIscounP 2% 4% 6% 8% 10% 12%’19% 20% 21% 21.5% 22% 23% 24% 25% 26% 27% 28% 28.5% 29%
off $75.00 Base

~ote: OEMs operating with a per-system Hcense also qualify for a pe~-copy royalty of $75.00 for systems not licensed
on a per-system basis.

MDA Pricing - Per System, one-year, U.S. version licenses.
(For OEMs which have an MDA with MS)

Annual Volume 12- 24- 48- 72- 96- 144-!192- 240- 288- 384- 480- 600- 720- 840- 960- 1.2- 1.8- 2.4-6M 6M+
In (K) Units 24 48 72 96 144 192 240 288 384 480 600 720 840 960 1.2M 1.8M 2.4M’for refemnce)

,,,
Monthly Volume 1K 2K 4K 6K 8K 12K 16K 20K 24K 32K 40K 50K 60K 70K 80K t00K 150K 200K 500K

VolumeDiscounP 2% 4% 8% 10% 12% 13% 14% 15% 16% 16,5% 17% 18% 19% 20% 21% 22% 23% 23,5% 24%
off ($75-MDA)

Note: OEMs operating with a per-system license also qualify for a per-copy royalty of $70.50 for systems not licensed
on a per-system basis.

HS-PC/~ ltl.92993
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Incentives and Adders for MS-Windows 95 Licenses
To be applied alter all other m~/a~ calculati,o, ns am completed

I Add to localized versions (add to royalty)=6.00I
I Default Uplift 120%

~S-PC,a, 1~.9299z,,
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Notes for Windows 95 Pricing through June 30, 1996

1. Volume Discounts are expressed as percentages off the OEM’s base royalty. The base royalty for all Per Copy
agreements is $75.00. The base royalty for Per System agreements with Non-MDA OEMs is $75.00. The base royalty
for Per System agreements with MDA OEMs I~ $75.00 less the total dollars earned under the MDA. The initial base
royalty for MDA OEMs is $55.00. MDA OEMs will be subject to increases in its initial base rote equal to the total
number of dollars associated with the uneax:aed milestones in its MDA Agre~nnents. This adjustment will be effective
beginning the month after the month in which MS provides OEMs with final MDA results.

2. Windows 95 may be licensed using several combinations of agreements and amendments as descn’bed in the
"Windows 95 Licensing Guideline". For purposes of Windows 95 pricing however, there are two models.

a) "SOLO" - model in which Windows 95 is licensed on the "SOLO" Exhibit C, separate from other Exhibits
and/or Agreements for MS-DOS, Windows 3.x and WFW. Under the SOLO mode1, the OEM estimates
specific volumes for Windows 95, designates specific Customer Systems for Windows 95 and pays royalties
for Windows 95 based on the OEM’s monthly volume estimates for Windows 95. Do NOT use the OEM’s
total volume for "all" Windows Products to establish the Windows 95 royalty (See "MIX" model below).
Customer Systems licensed both for Windows 95 and earlier Windows/MS-DOS Releases will be charged a
royalty for Windows 95 unless the OEM ships both products, in which case both royalties shall be due,

b) "MIX" - model in which MS-DOS and all Windows Products are licensed together on a "MIX" Exhibit C.
This is the preferred licensing arrangement but is not mandatory. The MIX model uses the "Combined"
Default under which the individual estimated volumes for all Windows Products are aggregated. (See PGL
Definitions - page 2). The following pricing provisions apply only to the MIX model:

i) If the OEM is currently licensed under the Progressive Volume-Break model then the Target Break
("Middle Break") should be carded over to the new Agreement as a single royalty rate for prior
products.

ii) A Sliding Royalty Schedule may be used for Windows 95 licensed on a Per System basis. Sliding
Royalty .Schedules provide monthly royalty adjustments for Windows 95 based on the OEM’s
Windows 95 to total Windows Products mix. Windows 95 volume based pricing is established for
four mix levels: 0 to 25%, 25% to 50%, 50% to 75% and 75% to 100%. Each month the OEM’s
Windows 95 volume mix will be recalculated, e.g., If the monthly total volume of Windows
Products shipped is 25K and of that 8K are Windows 95 then the Windpws 95 mix is 8K/32K or 32%
and the OEM will pay the royalty designated in the 25% to 50% mix level. Volume Discounts for the
the 4 mix levels are calculated as follows:

Level 4: >75% Use 100% of the OEM’s estimated Windows Products volume to
locate the applicable Volume Discount from the PGL.

¯Level 3: >50% & <=75% Use 75% of the OEM’s estimated Windows Products volume to
locate the applicable Volume Discount from the PGL.

Level 2: >25% & <=50% Use 1/2 of the Volume Discount from level 3.

Level 1: <=25% Use 1/2 of the Volume Discount from level 2.

Apply Volume Discounts to the OEM’s base royalty (or adjusted base royalty for MDA OEMs) to
determine royalty dollar amounts for Windows 95.

3. There is an electronic version of the PGL for Windows 95 located on \\baggim\pgl\WIN95PGL.XLS

4. OEMs that license Windows 95 with the Dual Install provision (requires optional language for Extu"oit C) will be
charged the Windows 95 royalty rote.

FIS-PCA 149299.5
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MS-Windows 95 Pricing Example (1): Sliding Royalty Schedule for MIX Exhibit C - NONMDA.

Sliding Royalty Schedules.for Windows 95 can only be used when the "Combined Default" is utilized on the "MIX" Exhibit C.

OEM expects to ship 8K systems with Windows Products per month next year.

Pricing for Windows 3.x or WFW is in accordance with the PGL and/or OEM’s current royalty rates.

Pricing for Windows 95 is variable and determined each month. It is based on the OEM’s shipment of Windows 95 as a
percentage of the overall Windows Product mix. If the OEM ships a monthly total of 7K systems with all Windows Products,
and of th.at volume, 3K are Windows 95 then the Windows 95 mix is
43%. Pricing is dependent on MDA status - the example below is for ....................
a NON MDA OEM. ~Ton -~A~DA Pricing - Per System, one-3

(For OEMs ~]fivh de not ltave an MDA with

Annual Volmne ’12- 24- 48- 72- 96- ~44-
in(K) Units 24 48 ~2 96 ’144
Month]y Vol~me ~K 2K 4g 6K ~K

VolumeDiscou~t~ 2% 4% 6% 6%10%112%
off $7s.oo Base ......... [ [

NON MDA OEM
8K Monthly Estimated Volume for "Windows Products"

Windows 95
Windows 95 Mix Volume Discount Calculation source:

<= 25% 2% use 1/2 of the % below (4%/2)

>25% & <=50% 4% use 1/2 of the % below (8%/2)

>50% & <=?5% 8% 75% X 8K = PGL 6K]mo column

>75% 10% 100% X 8K =PGL 8K/mo column

Pricing quotes must be stated in dollar terms not as volume discount percentages. To calculate dollar terms apply the volume
digcounts to the OEM’s base royalty rate and round to the nearest 25 cents. Volume discounts are expressed as a "percentage
off’ the base royalty. For Per Copy agreements and Per System agreements with NON MDA OEMs the base rate is $75.00.

MIX Exhibit C - FJna! Pricing Calculations NONNIDA

Windows 95 Per System
Windows 95 Mix Royalty Rate Calculation

<= 25% $73.50 $75.00 - (75.00 X 2%)

>25% & <=50% $72.00 $75.00 - (75.00 X 4%)

>50% & <=75% $69.00 $75.00 - (75.00 X 8%)

>75% $67.50 $75.00 - (75.00 X 10%)

HS-PC/~ 1~92996
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MS-Windows 95 Pricing Example (2): Sliding Royalty Schedule for MIX Exhibit - MDA.

Sliding Royalty Schedules for Windows 95 can only be used when the "Combined Default" is utilized on the "MIX" E:daibit C.

OEM expects to ship 8K systems with Windows Products per month next year.

Pricing for Windows 3.x or WFW is in accordance with the PGL and/or Ol~.M’s current royalty rates.

Pricing for Windows 95 is variable and determined each month. It is based on the OEM’s shipment of Windows 95 as a
percentage of the overall Windows Product mix. If the OEM ships a monthly total of 7K systems with all Windows Products,
and of that volume, 3K are Windows 95 then the Windows 95 mix is 43%. Pricing is dependent on MDA status - the example
below ~s for an MDA OEM.

:M]:)A Pricing - Per Systera, on~-year,
(For OEMs which have an MDA with

~al~/olt~r~ 12- 24- a~ll- 72- 915-
In(IQtlnils     24 4~ 72 S$ 144 192 2.
Mo#th~y l/o/um~ 1g 2K 4K 6~ 8~

VolumeDi~counP 2% 4% 8% 10% 12% "13%

MDA OEM
8K Monthly Estimated Volume for "Windows Products"

Windows 95
Windows 95 Mix Volume Discount Calculation source:

<= 25% 2.5% use 1/2 of,the % below (5%/2)

>25% & <=50% 5% use 1/2 of the % below (10%/2)

>50% & <=75% 10% 75% X 8K = PGL 6K/too column

>75% 12% 100% X 8K=PGL 8K/too column

Pricing quotes must be stated in dollar terms not as volume discount percentages. To calculate dollar terms apply the volume
discounts to the OEM’s base royalty rate and round to the nearest 25 cents. Volume discounts are expressed as a "percentage
off" the base royalty. For MDA Per Copy agreements the base rate is $75,00. For MDA Per System agreements the base rate
is $75.00 less the earned MDA incentives. In this case, we assume maximum MDA benefit ($20) so adjusted base rate is
$55.00

Exhibit C - Final Pricing Calculations - MDA

Windows 95 Per System
Windows 95 Mix Royalty Rate Calculation

<= 25% $53.75 $55.00 - (55.00 X 2.5%)

>25% & <=50% $52.25 $55.00 - (55.00 X 5%)

>50% & <=75% $49.50 $55.00 - (5.5.00 X I0%)

>75% $48.50 $55.00 - (55.00 X 12%)

HS-PCA lt~92997
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MS-Windows 95 Pricing _Examples (3-4) "SOLO .Exhibits"
OEMs that license Windows 95 separately under the new agreement and/or amendment will require specific estimated product
volumes and specific Customer Systems. The Default Royalty for Windows 95 is measured solely against the volume of
Windows 95.

The OlgM expects to ship 3000 systemslmonth with Windows 95. These Customer Systems must be clearly defined on the
Windows 95 Exhibit. Customer Systems defined for Windows 95 and earlier Windows/!VlS-DOS releases will be charged a
royalty for Windows 95 unless the customer ships both products - in which case, both royalties would be due.

Per the PGL (page 5) ~ OEM rate for Windows 95 for all licensed systems (3K/mo) will be based on MDA status. Case 1 below
is for non MDA OEMs, Case 2 for MDA OEMs:

Case 1: non MDA Case 2: MDA

Windows 95 Windows 95
Windows 95 Volume Discount Windows 95 Volume Discount

Base Royalty $75.00 Adjusted Base Royalty $55.00*

2K/moVol Disc. 4% 2K/mo Vol Disc. 4%

Per System Roy $72.00 Per System Roy $52.75 (nearest .25)

Monthly Volume 3,000 Monthly Volume 3,000

Annual Volume ~36,000 Annual Volume ~36,000

The Default Royalty may be charged if the OEM’s monthly volume shipments for Windows 95 fall below 2,400 units in any 3
reporting periods (months).

Pricing q~aotes must be stated in absolute dollar terms not as Volume Discounts (percentages).

* The adjusted MDA base royalty for this example is $55.00 assaming the OEM has earned all MDA incentives.

BS-PCA "1  92998
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Desktop OS Products - Individual Product Pricing - Effective July 1, 1996
Default Royalties for individual products require a monthly volume estimate for each product.

Per Copy, one-year, U.S. ]English version pr0duet

Annual Volume (K) < 6 6-12 &12-24 4:2-24-_ 48+
for reference) .. 4_~8
Monthly Volume~ < .___~K .5..__~KtK 2K 4K+

MS-DOS 6.22 DSP 21.00 20.75 20.50 20.251

MS-DOS 6.22 Enhanced Tools2 DSP 2.0__~02.00 2.00 2.00
Windows 3.11 DSP 52.0~0 5t0..7-50 51.0049 [50.5048

Windows for Workgroups 3.11 DSP 52.0(] 51.50~ 51.0049 !50.5048

Windows 95 DSP 75.001 74.25 73.50 72.75
Windows NTW,3.51 (x86) DSP 145.0______~0:1145.00 145.00 "1’45.0l~

Per System, one-year, U.S. English version product

AnnualVolume(K) 48.72172-96 96- 144- 192- 240-]288- 384- 480- 600- 720- 840- 960- 1.2- 1.8- 2.4- 6M+
(formference) 144 19,..2. 240 288 384 480 600 720 840 960 1.2M 1.8M 2.4M 6M
Monthly Volumet 4K 6K 8K 12K 16K 20K 24K 32K 40K 50K 60K 70K 80K 100K 150K 200K 500K

MS-DOS 6.22 20.25 20.00 19.75119.50 19.25 19.00 !18.75 18.50 18.25 18.00 17.75 17.50 [17.25117.00 16.75 16:50 16.25
2.00 zoo 2.00 2.00 zoo 2.00 2.00 2.00 2.00 2.00 2.00 2.00 2.00l 2.00 2.00 2.00 2.00MS-DOS Enh.,Tools2

Windows 3.11 49.75_ ,49.00 !48.2____~5 !47.50 46.75146.00 45.50 45.50 45.50 44.50 44.25 44.00’43.75!43.50 43.50 43.50 43.50

WFVV 3.11 , 49.75 49.00:48.25 47.50 46.75 46.00145.50 ]45.50 45.50 44~50 44.25 ~44.00.43.75 43 50 !43 50 43.50 43.50

Windows 95 ,72.00 I~ ~ 69.00 68.00 67.00 66.25,66.00 65.75 64.50 64.00 63.50.63.00 62.50 62.25,62.00 61.76

Annual Volume 1K-6K 6K-9K 9K-12K 12K-24K 24K-48K’ 48K-96K ! 96K-240K >240K
(for reference)
Monthly Volume 250 500    750 1 K     2K     4K      8K 20K

Wi~,N ~T~,,3,.51 (x86)s,’ *145.00 140.00 135.00,,, 130.00 125.00 120.00 117,50 110.00

Localized Version Royalty Adders
Applied after all ot,h.,e, ~ royalty calculations are con" ~leted

MS-DOS 6.22 2.00

MS-DOS Enh Tools2

Windows 3.11 and WFW 3.11 4.00

Windows 95 6.00

Windows NTW 3.51 (applied after multipliers) 12.00

Note 1: For estimated monthly unit shipments below 4K, use "Per Copy" pricing. If below 500 units, use DSP.

Note 2: MS-DOS 6 Enhanced Tools requires a license for MS-DOS 6.22.

Note 3: OEMs operating with a per-system license also qualify for a per-copy royalty of $20.25 for MS-DOS + $2.00 for
Enhanced Tools for systems not licensed on a per-system basis.

Note 4: OEMs operating with a per-system license also qualify for a per-copy royalty of $50.5048~?,-5 for Windows ~r
Windows for Workgroups for systems not licensed on a per-system basis.

t’IS-pc/] 14,9
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Note 5: If the OEM already has an MS-DOS and/or Windows license for a specific Customer System, the royalty is still
$150.00 but the OEM will be relieved of its obligation to pay the royalty for MS-DOS and/or Windows provided that
~ese products are not shipped with the Customer System.

Note 6: Pricing valid for systems with up to 2 CPU’s. Use a multiplier of 1.8 for systems that support more than 2 CPU’s but
less than 4 CPU’s. Contact Area Director for pricing on systems that are capable of supporting more than 4 CPU’s

IiS-PCA 3.493000
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Desktop OS Products - Windows DT Family Pricing - Effective July 1, 1996
The Windows Desktop Family licensing option does not require individual monthly volume estimates
on individual products. Windows DTF Pricing allows OEMs to aggregate system volumes that use any
of the 4 product combinations listed below to fdl’rn a single combined monthly volume estimate.
Additionally, OEMs may license individual products at prices calculated using the combined monthly
volume estimate.
¯ Windows 95
¯ Windows 3.11+ MS-DOS 6.22 + Enhanced Tools
¯ Windows For Workgroups 3.1 I+MS-DOS 6.22 + Enhanced Tools
¯ Windows NT Workstation (x86 version) with a royalty adder**

Per Copy, one-year, U.S. version licenses,
Annual Volume (K) < 6 6-12 12-24 24-48 48+
’for reference)
Monthly Volume < ,SK .5K 1K 2K 4K+

WDTF RoyaltyV-glume- DSP 0~75.___Q0 -1-%74,2 2-%73,5 72.75~

Win, dow N’DNRoyalty DSP 145,00 145.00 145.00 145,00

Nee ~-~A Prie~g ~ Per System, one-year, U.S. version licenses~
Far OEM~

’for reference) I~1~1 ~_~_~ I ~--~ I L-~-61 ~-~ I ~--~ 1 4-~-61 ~-~-61 ~61 ~--~61 ~-61 ~._~g~l ~.__~_~lZ__~_~[ ~---d I-- i

yVDTF Royalty      ~72.~[71~7~.~69~68~|67~66.2s~66~[6&75|64.s~|64~6~5~63~62~5~ 62.25162.0016~.76I
Windows NTW Adder** ~5~5~5~5~.~5~5~5~5~5~.~[5~.~[5~5~l~5~5~.~[5~5~I

Note= OEMs operating with a per-system license also qualify for a per-copy royalty of $72~.7500 for systems not
licensed on a per-system basis and a per-copy royalty of $145.00 for Windows NTW.,

** Windows NTW Per System Royalty adder is $50.00 fmr-c-o0y- See notes page for
multiprocessor pricing multipliers.

Localized Version Royalty Adders
To be applied after all other royalty calculations are completed

Windows 95 6.00
Win or WFW 3.11 + DOS 6,22 + Enh Tools 6.00
Add to localized versions of Windows NTW 12.00

NS-PCA 1493001
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Individual Product Pricing.Example - Using The Desktop OS Individual Products Exhibit.

An OEM wants to license MS-DOS and the Enhanced Tools on a Per System basis with an estimated
annual volume of 100K units.

PGL indicates the combined royalty to be $21.75"per system and the monthly volume estimate to be 8K
units.

Using the DT Individual Products Exhibit:

Product Language Applicable Per System Per Copy Non- Added by
Number Versions Additional Royalty* Royalty* English Amendment

Name and ** Provisions Additional Number
Version Royalty

4. MS-DOS@ EN (d), (e), (f), US$19.75 US$ 20.25 USS2.00
operating (g)
system Estimated monthly volume: 8000

Version 6.22

5. Enhanced EN (d), (e), (f), US$ 2.00 US$ 2.00 US$0.50
Tools for MS- (g)

DOS@ 6.22 Estimated monthly volume: 8000
Version 1.02

If the OEM wanted the same but on a Per Copy Basis the Exhibit would read as follows:

Product Language Applicable Per S3tstem Per Cop3~ Non- Added by
Number Versions Additional Royalty* Royalty* English Amendment

Name and ** Provisions Additional Number
Version Royalty

4. MS-DOS@ EN (d), (e), (f), US$ n/a US$ 20.25 US$2.00
operating (g) Estimated monthly
system Estimated monthly volume: ~a Volume: 8000

Version 6.22

5. Enhanced EN (d), (e), (0, US$ u/a US$ 2.00 US$0.50
Tools for MS- (g) Estimated monthly
DOS@ 6.22 Estimated monthly volume: n/a Volume: 8000
Version 1.02

MS-PCA 1493002
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Windows DT Family Product Pricing Example - Using The DTOS Family Products Exhibit.

An MDA-OEM wants to license MS-DOS+Tools and Windows and/or MS-DOS+Tools and WFW
and/or Windows 95 and/or Windows NT on a Per System basis with an estimated annual system volume
of 100K units.

PGL Roya.lty T-otiS 570.0~0-2~ Windows DT Family Royalty
WinNT(x86) + $ 50.00

$1200-7.002-5 Windows NT(x86) roy for systems with up to 2 processors.

Product Number Language Applicable Per System Per Copy Non-Engllsh Added by
Name and Version Versions Additional Provisions Royalty-* Royalty-* Additional Amendment

** Royalty Number
1. Windows DT

Family

Windows® 95 EN (a), (b), (d), (g), (h) US$ 570.0~0~ US$ 7_20.7~5~0 US$ 6.00

MS-DOS 6.22+ EN (b~ (d) ,(e), (0, (g)
Enh Tools +

Windows 3.11

MS-DOS 6.22+ EN (b), (e), (d), (e), (t), ,
Enh’Tools + WFW (g), (h)

3.11
Royalty Adder to above

Windows NTW (X86) EN ??? US$ 50.00 US$1..~450.00 US$12.00 ]

Estimated l~lonthl~
Volume 8000

Pricing on individual MS-DOS product and Enhanced Tools (for systems shipped without
Windows/WFW) is calculated using the full 8K/mo volume estimate and individual product pricing on
page 10.. Pricing on Windows and WFW (for systems shipped without MS-DOS) are calculated by
subtracting MS-DOS+Enh Tools individual pricing from the WDTF Royalty. Pricing on individual
NTW is unnecessary because NTW is one of the Windows DTF product selections. Pricing for ALL
products are subject to a default royalty associated with the OEM’s monthly volume estimate of systems
licensed for the WDTF Products. There should be no overlap between the per system defintions for
WDTF products and per system definitions for individual products.

Individual Product Pricing

MS-DOS $19.75 ~rom page 10, 8~ month)
E~ Tools $ 2.~ ~rom page 10, 8~ month) HS-PCA 1493003
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Windows 3. I l $ 48.253-5-~ (WDTF Royalty - MSDOS+Enh = 570.00-2~ - 21.75)
WFW 3.11     $ 48.25;3-5-50 (Same as above, no price difference between Win and WFW).

2. Windows® for EN (b), (e), (d), (f), (g), US$ 48.~5~3-5~50 US$ US$ 4.00
Workgroups operating (h) 48~2~50.50

system
Version 3.11

3. Windows® operating EN (b), (d), (f), (g) US$ 48.25-3-5,-50 US$_ US$ 4.00
system 50.5048~

Version 3.11

4. MS-DOS® operating EN (d), (e), (f), (g) US$19.75 US$ 20.25 US$2.00
system Version 6.22

4. MS-DOS® Enhanced EN (d), (e), (f), (g) US$ 2.00 US$ 2.00 US$0.00
Tools 6.22

NON .,.~A Cane

Ve! Digcevmt _ $ ’7 co r¢~� nn _, no/_~

67.50

17.50
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